If The Answer ToAny Of These
Questions Is “Yes,” Let’s Talk.

= Are you concernad about losing business from existing or potential clients?

= Have you had difficulty attracting pharma/biotech clients?

= Are you looking o commercialize your software?

= Are you looking to license your software to pharma/bsotech companies?

= Are you interested in investigating whether there is a need for your software
among pharma/biotech companies?

= Are you looking to establish a system development life eyvele methodology
acceplable to pharma/biotech companies?

= Do vou néed 1o document your development or Westing processes or
improve the documentation?

The Practical Quality Proposition for Software Vendors

Owr passion - to increase your chances of successfully and
consistently growing your busingss.

Our goal - to help you gain repeat business and ensure that your
software product appeals to prospects.

Cur solutions - to provide and implement practical r
compliance and operational knowledge regarding the next steps.

Cur approach - 1o offer and execute strategic advice that is based
on your company-specific business risks.

The end result - a software product that will be a reliable source
of income.
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Contact Us eharsdypracicakalionsif.com

“If you work with us once,
you will want to work with us again”
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